Ms. Angel R. Dominguez
273 Longridge Road 
408.358.3093
Los Gatos, CA 95032 
angel_losgatos@yahoo.com 
Senior Sales and Account Executive

Tenacious, results-driven sales professional with record of exceeding aggressive revenue objectives 
Establish superior customer relationships and cultivate satisfied and referenceable accounts 
Apply engineering background to solve complex customer business and technical issues 
Jefferson Wells International, Inc. (NYSE:MAN)
San Jose, CA

Business Development Manager – Sales (2004 – Present) 
· Achieved 180% of YTD goal and generated over $2M in first half of FY2006.

· Recognized as #1 sales rep worldwide in percentage achievement over quota.
· Sold process improvement and risk management services to CFO’s and VP’s of Finance.

· Initiated sales process and closed new key accounts with revenues from $20M to over $2B.

Sun Microsystems, Inc. (NASDAQ:SUNW)
Santa Clara, CA

Senior Account Executive – Sales (1997 – 1998) (2000 – 2003) 

· Closed $7M hardware, software and services deal the last day of FY2002.
· Exceeded FY1998 $6.55M goal by 145%.  Exceeded FY2002 $12M goal by 135%.

· Displaced HP at PeopleSoft with installation of first E10K system and applications.

· Increased Sun footprint at Applied Materials by 220% competing against IBM and HP.

· Consistently exceeded annual sales goals ranging from $6M to $17M.

· Awarded SunRise Club for above-quota sales attainment FY1998, FY2001, and FY2002.

· Managed key accounts such as Informix, PeopleSoft, Seagate, and Applied Materials.

Electronic Data Systems Corporation (NYSE:EDS)
San Mateo, CA
Senior Sales Executive - e.Solutions (1999 – 2000) 

· Closed $3.2M Web Portal Design Project at Blue Shield of California.
· Closed $3M Phase I Application Development Project for Adobe.com store.

· Closed $300K Infrastructure Assessment Project at pre-IPO dotcom.

· Closed $100K Customer Relationship Management Project (eCRM).

Oracle Corporation (NASDAQ:ORCL)
Redwood Shores, CA

Global Alliance Manager (1998 – 1999) 

· Managed strategic relationships and alliances with 3Com/Palm Computing and PeopleSoft.
· Exceeded 100% of MBO’s by delivering the Oracle Lite DB solution for mobile devices.
· Drove sales of Oracle database programs for resale by PeopleSoft’s sales force.

· Collaborated with Palm Computing on major marketing and PR announcements designed to expand mindshare for Oracle Lite database and Mobile Field Sales Force application.

Ms. Angel R. Dominguez 
Page 2

Tandem Computers (Acquired by Hewlett Packard) (NYSE:HPQ)
Los Angeles, CA
Sales Executive (1996 – 1997) and Systems Analyst (1988 – 1993)

· Achieved 160% of goal and generated over $1.6M in the second half of FY1996.
· Awarded Tandem’s Achiever’s Club in recognition of above-quota sales revenue.
· Attained joint $5M FY1997goal by the end of Q2 teaming with SoCal sales representative.

· Managed sales process with key accounts Kaiser Permanente and Mills-Peninsula Hospital.

· Provided UNIX technical sales support throughout the Western Region.

· Acted as primary liaison and provided technical operations support for BART, Infonet, Bank of America, Security Pacific Bank, Northrop, and Rockwell.
Trident Data Systems, Inc. (Acquired by General Dynamics) (NYSE:GD)
Los Angeles, CA
Director, Commercial Business Development (1993 – 1996)
· Generated $1.5M in sales of open client server system integration services.
· Generated over $500K in sales as Account Manager for Hughes Space and Communications.

· Opened new accounts including Good Samaritan Health System, Hunterdon Health System, Hughes Space and Communications, UniHealth, SACOR, and First Consulting Group.

McDonnell Douglas Corporation (Acquired by Boeing) (NYSE:BA) 
Long Beach, CA
CAD/CAM Systems Engineer (1985 – 1988)
· Managed staff of 12 working on pilot projects for advanced technologies.
· Gathered engineering requirements and translated into CAD/CAM software features.
· Maintained 2-D/3-D software applications for commercial and military aircraft design.
· Teamed with the St. Louis engineering group and utilized Unigraphics software to translate 2-D applications into 3-D programs for the ongoing support of the F-15 fighter aircraft.

TRW, Inc. (Acquired by Northrop Grumman) (NYSE:NOC)
Redondo Beach, CA
Mechanical Product Engineer (1978 – 1985)
· Designed product packaging for VLSI circuits used in TDRSS spacecraft.

· Performed thermal analysis on commercial and military spacecraft.

· Utilized state-of-the-art 3-dimensional software applications to validate spacecraft design.

· Performed structural engineering analysis on military installations for the U.S. Air Force.
Sales Training
Miller Heiman, SPI, Critical Path Strategies, and Power Base Selling
Education

M.S., Mechanical Engineering, UCLA, Los Angeles, CA - 1982
B.S., Civil Engineering, University of Illinois, Urbana-Champaign, IL - 1978
B.S., Mathematics, University of Illinois, Urbana-Champaign, IL - 1978
